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The totals of the Revenue Objectives in Steps 1 and 2 appear here. Estimate what percentage of
revenue will be achieved in each quarter and enter it in the 1Q to 43 columns. You must be in edit
mode. After entering the percentages, click on the "Calc” button. The system will calculate vour targets
by quarter. Your next step is to build activities which will generate the revenue in each quarter.
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1) How many IBM Software Brands do you currently sell? Please select all that apply.

[T Information Management
[ Lotus

" other

™ Rational

™ Tiveli

(I WebSphere

[T Information Management
™ Lotus

I rational

™ Tivoli

r Webzphere

2) How many Sales Reps do you have selling IBM Software and/or IBM Solutions?

Select One.. j

3) What percentage of time does your sales force dedicate to selling IBM Software and/or
IEM Solutions?

|Se|eu:t One.. j

4} Which of the following competitive products listed, do you sell. Please select all that
apply.
™ Microsoft
™ oracle
" He
™ sap
Cca
M emc

—
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%) In the column below, which of the following best describes your current business
model? Please indicate using 1" for Primary and 2" for Secondary, where applicable.

a. ISV (majority of vour profits from zelling your own software]:

|Se|ect One... j

k. Reszeller (majority of vour profits from =selling software developed by other companies):

|Se|ect One... j

c. Systems Integrator (majority of vour profite from =selling technical consulting services):

|Se|ect One... j

d. Con=zultant (majority of vour profits from =elling businezs consulting services):

|Se|ect One... j

2. OEM:
|Se|ect One... j

f. value &dded Re=zeller (majority of vour profits from selling your portfolio of software =olutions and
azzociated service contracts):

|Se|ect One... j

g. Solution Provider (majority of vour profits from =elling vour own software and consulting services):

ISeIect One... j

6) Have you ever teamed with another IBM Business Partner on a transaction?
Coves g

6a) If yves, how many such transactions occurred in the last 12 months?

|Se|ect One... j

7) Do you currently sell and deploy a repeatable solution based on IEM Middleware?

ves o

&) Please indicate, from the list below, which Industries you currently sell IBM Software
and/or IBM Solutions to. Please select all that apply.

rAernspace and Defenze
™ automotive

r Banking

™ Chemical and Petroleum
r Computer Services

" consumer Products
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9) What is yvour planned investment over the next 12 months in the following areas as it
relates to IBM Software Middleware and/or IEM Solutions?

a. Certifications:

ISeIect One__. j

b. Marketing:
ISeIect One_ . j

c. Headcount:

ISeIect One._. j

d. Supporting expenses =uch as travel, equipment, other:

ISeIect One._. j

10) Can we share this information with the Distributor selected on the Name and Address
tab (under BP Type)?

ND

The totalz of the Revenue CObjectives in Steps 1 and 2 appear here. Estimate what percentage of
revenue will be achieved in each quarter and enter it in the 1Q to 4Q columns. You must be in edit
mode. After entering the percentages, click an the "Calc” button. The system will calculate vour targets
b gquarter. Your next step is to build activities which will generate the revenue in each quarter.
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